
Fidelity Growth and Guaranteed 
Income®1 Annuity

Asset allocation.

Many investors worry about market volatility, so they 

stay out of the market or invest far too conservatively. 

While this may feel safe, this strategy limits their 

portfolio’s long-term growth potential. In this report, 

we’ll show how this retirement income solution can 

help ease these worries by:

•  Providing guaranteed 2 lifetime income and 

income protection in down markets

•  Keeping your annuity’s asset allocation on track 

at every stage

•  Giving your annuity investment the potential 

to grow

Withdrawal rate.

Increasing the annual rate of planned withdrawals in 

a down market can dramatically lower a portfolio’s 

prospects of lasting for a longer period of time. In fact, 

in a declining market, you run the risk of depleting 

your portfolio balance and outliving your assets. This 

report shows how the Fidelity Growth and Guaranteed 

Income annuity — and its guaranteed income 

withdrawals — provide you with an income safety net 

for life, even in a declining market.

  Insurance products are issued by Fidelity Investments Life Insurance Company (FILI), and in New York, by 
Empire Fidelity Investments Life Insurance Company,® New York, N.Y. FILI is licensed in all states except 
New York. The contract’s financial guarantees are solely the responsibility of the issuing insurance company. 

1 In New York, Growth and Guaranteed Income.

2 Guaranteed lifetime income is subject to the claims-paying ability of the issuing insurance company.

  Principal value and investment returns of a variable annuity will fluctuate, and you may have a gain or loss 
when money is withdrawn.

  Before investing, consider the investment objectives, risks, charges, and expenses of the annuity and 
its investment options. Call or write to Fidelity or visit Fidelity.com for a free prospectus containing this 
information. Read it carefully.

Effective: January 1, 2009

Whether you’re nearing or already in retirement, you face the increasingly 

complex challenge of making your income last throughout your lifetime. The 

issues of asset allocation and market volatility take center stage when planning 

for retirement. While you can’t control market volatility, you can take steps to 

help minimize its impact.

This special report was created to show how our deferred variable annuity, 

Fidelity Growth and Guaranteed Income,® can help address retirement risks 

such as asset allocation and withdrawal rate, and how it can be an important 

component of your retirement income plan.



Here’s how this annuity works.
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Contract Value (7% return) $207,198

Monthly Withdrawals $1,004 Contract Value (0% return) $80,484

Monthly Withdrawals (0% return) $833

Contract Value $195,555

Values at end of 10-year period:

  Chart assumptions: These projections are based on an assumed purchase payment of $200,000, withdrawal percentage of 5%, and monthly with-
drawals of $833 in year 1, $860 in year 2, $905 in year 3, $917 in year 4, $964 in year 5, and $1,004 in years 6 through 10. This example also assumes 
hypothetical annual rates of return of 10%, 12%, 8%, 12%, 11%, -5%, 0%, 10%, 0%, and 12% in years 1 through 10, respectively, less a 1.40% annual 
annuity charge. Underlying fund fees also apply, which if included would lower results. To receive additional income increases in this hypothetical 
example, your contract value would have to exceed $240,997 on a contract anniversary prior to your turning age 85. 

  At a 0% rate of return each year, the guaranteed income would be $10,000 in all years (or $833 in all months) and the contract value would be $80,484 
at the end of the 10-year period. 

  This hypothetical example is not intended to predict or project investment results of the Fidelity Growth and Guaranteed 
Income® annuity. Your rate of return may be higher or lower than in the hypothetical illustration shown above. 

65

Hypothetical Example

000000

00

$180,000

$240,000

70 74

When the market 
was down, the 
monthly income 
was still locked in at 
$1,004, even though 
the contract value 
dipped to $188,601.

When the market 
was up, and the 
contract value 
grew to $240,997, 
the guaranteed 
monthly income 
rose to $1,004.

An initial investment 
of $200,000 at age 65 
yielded guaranteed 
monthly income of $833.



Hypothetical: Income growth potential and 

protection over a 10-year period. 

The chart depicts hypothetical market performance over 

a 10-year period and shows how this deferred variable 

annuity — with an investment of $200,000 — could have 

performed in a diversifi ed3 balanced portfolio.

As you can see, when the underlying portfolio drove the 

contract value to a new high, the guaranteed4 monthly 

withdrawals (income) were locked in at a higher level. The 

chart also illustrates how, in a down market, the annuity 

protected the guaranteed monthly income as the contract 

value declined.

With the Fidelity Growth and Guaranteed Income annuity, 

your guaranteed monthly income has the potential to 

increase until you reach age 85.5 (A down market can impact 

contract value but not reduce monthly income.)

Growth potential for assets and income 

in an up market.

Assume that at age 65 you invested $200,000 from your 

401(k) plan into the Fidelity Growth and Guaranteed Income 

annuity. If you had begun taking income immediately, your 

guaranteed annual income fl oor would have been $10,000, 

or approximately $833 a month. 

As the market rose and your contract value reached a new 

high of $240,997, your guaranteed monthly income would 

have risen to a higher amount — $1,004 by the sixth year.

Weathering a market downturn.

As the sixth year progressed, the market started to take 

a downturn. This, coupled with the guaranteed income 

withdrawn, caused the contract value to decline substantially.

But with the Fidelity Growth and Guaranteed Income 

annuity, your monthly income would have been set at the 

higher amount and remained constant at $1,004, regardless 

of the decline in contract value.

Without this safety net, you may have had to increase your 

withdrawal rate and run the risk of depleting and outliving 

your assets. Even if the market at age 65 returned 0% or 

declined, you are guaranteed the initial monthly income of 

$833 (as long as excess withdrawals are not taken).

3  Diversification does not ensure a profit or protect against a loss in a declining market.

4  Guaranteed lifetime income is subject to the claims-paying ability of the issuing insurance company.
5  Benefit base will be compared to contract value annually and increased when the contract value exceeds the benefit base on anniversary dates prior to the 

customer reaching age 85. After age 85, customer will no longer be eligible for benefit-base increases.



We make it easy to stay invested.

Summary: Down market, you can benefi t. 

Up market, you can benefi t more.

•  An up market offers the potential for asset growth and 

higher income.

•  In a down market, protection is afforded by a set 

guaranteed income.

•  Because ongoing income is unaffected by market 

downturns, investors can have the confi dence to stay in 

the market and focus on long-term growth.

•  Assets can be accessed for any reason,7 and remaining assets 

can be passed on to heirs upon death. (Excess withdrawals 

may signifi cantly reduce the guaranteed income and may be 

subject to a 2% surrender fee.) 

•  There’s a choice of two investment options, which are 

actively managed by Fidelity. The annual annuity charge 

is 30% lower than the industry average annuity with a 

guaranteed withdrawal benefi t for life. (Our annuity does not 

include a guaranteed minimum death benefi t, whereas the 

industry average annuity may.)8

To fi nd out if the Fidelity Growth and Guaranteed Income 

annuity may be right for you, call a Fidelity Annuity Specialist 

today at 800-544-2442.

6  These portfolios are subject to the volatility of the financial markets in the U.S. and abroad, and may be subject 
to the additional risks associated with investing in high-yield, small-cap, and foreign securities. Performance of 
the VIP FundsManager 60% portfolio depends on that of the underlying Fidelity and Fidelity VIP funds in which it 
invests. The portfolios are managed by Fidelity Management and Research Company and Strategic Advisers,® Inc., 
a subsidiary of FMR LLC. 

7  Excess withdrawals taken during the first five contract years may be subject to a 2% surrender fee. Taxable amounts withdrawn 
prior to age 59½ may be subject to a 10% IRS penalty.

8  According to Morningstar,  Inc., Fidelity Growth and Guaranteed Income’s annual annuity charge of 1.40% for joint lives is approximately 30% lower than 
the industry average annual annuity charge of 2.04% for deferred variable annuities offering guaranteed withdrawal benefits for life, as of 3/31/08.

  Insurance products are issued by Fidelity Investments Life Insurance Company (FILI), and in New York, by Empire 
Fidelity Investments Life Insurance Company,® New York, N.Y. FILI is licensed in all states except New York. The 
contract’s financial guarantees are solely the responsibility of the issuing insurance company. 

 Fidelity Annuity Specialists are licensed insurance agents.

  Fidelity Growth and Guaranteed Income (Policy Form No. DVA-GWB-2007, et al.) is issued by Fidelity Investments Life Insurance Company, and in 
New York, Growth and Guaranteed Income (Policy Form No. EDVA-GWB-2007, et al.) is issued by Empire Fidelity Investments Life Insurance Company,® 
New York, N.Y. Fidelity Brokerage Services, Member NYSE, SIPC, and Fidelity Insurance Agency, Inc., are the distributors.
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Fidelity Investor Centers

With the Fidelity Growth and Guaranteed Income annuity, your 

assets are invested in your choice of two actively managed 

Fidelity investment options. These diversifi ed portfolios can help 

give you the added confi dence to stay invested in the market 

and focus on long-term growth, while the income fl oor provides 

protection from the risks of short-term market turbulence.

Investment solutions made easy.

Investing in the Fidelity Growth and Guaranteed Income annuity 

is simple, with two diversifi ed portfolios from Fidelity 6:

•  Fidelity VIP Balanced invests in individual securities 

composed of approximately 60% equities and the remaining 

40% in bonds and other debt securities.

•  Fidelity VIP FundsManager® 60% invests in mutual funds 

and maintains an approximate target asset allocation mix 

consisting of 60% equity, 35% fi xed income, and 5% money 

market portfolios.

Both investment options are actively managed, which takes the 

guesswork out of investing.


